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Bbi6bop 6peHAa CNOPTUBHOM OAEXABLI HA MapKeTNnAence
Ha OCHOBE MeTOoAA aHaAM3a Uepapxun
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AHHOTaLMsA. AKTYaAbHOCTb TEMbl MCCAEAOBAHUA 0OYCAOBAEHA BO3PACTAIOLLEN POAbIO IAEKTPOHHOW KOM-
MepLUUK, B YACTHOCTU MAPKETNAENCOB, B GOPMUPOBAHMM HOBbIX MOTPEOUTEABCKUX NMPEANOUTEHMI, CBA3AHHbIX
C BbIOOPOM TOBAPOB U YCAYr MHOXECTBA KOHKYPUPYIOLLMX BpeHAOB. LieAbto cTaTtbl SBASIETCS UCCAEAOBAHUE
npobAremMaTuKkK Bblbopa TOBAPOB ONPeAEAEHHONM Fpynibl (CNOPTUBHON OAEXAbLI) HA MapKETNAENce Ha OCHOBE
MeToAa aHaAM3a nepapxui. Teopetnueckyto 6asy MCCAEAOBAHMA COCTaBUAM TPYAbl OTEUECTBEHHbIX U 3apybex-
HbIX yYeHbIX B 06AaCTU LUMOPOBU3ALIMM PbIHKOB, PA3BUTUS MAPKETMNAENCOB, a TakkXe MOTUBOB MOTPeObUTEAb-
CKoro noeaeHus. MNpu NPOBEAEHUU IMMUPUYECKON YaCTU UCCAEAOBAHMA UCMOAB30BAAUCh METOALI COLIMOAOT -
YeCKOro onpoca WU aHaAn3a Mepapxuit. AAbTEPHATUBAMK MPU NMOCTPOEHUN MEPAPXMUECKON CTPYKTYPbl BbICTY-
MUAM U3BECTHbIE BPEeHAbI CMOPTUBHON OAEXAbLI. Ha OCHOBE COLIMOAOTMUYECKOTrO UCCAEAOBAHUSA ONPEAEAEHb! KPU-
TEPUU, Ha KOTOPbIE OPUEHTUPYIOTCSH PECMOHAEHTBI MPU NOKYMKE CMIOPTUBHOM OAEXAbBI: TOYHANA pa3mMepHas CeTka,
CTUAbHbIN AM3aH, 9PrOHOMWYHOCTb MATEPUAAOB, LieHa U NPOorpamMmMbl AOAABHOCTU, HaAMUME OYE€Hb BOAbLLIMX U
0YeHb MaAbIX pa3amepoB, 60AbLLIAS AMHENKA aKCeccyapoB, CMOPTUBHOMO MHBEHTapPS. MCcnoAb3ys MeToA aHaAn3a
nepapxuin, aBTopbl NOCTPOUAM MATPULbI MONAPHOIro CpaBHEHUS BPEHAOB Ha OCHOBE PaHXWPOBAHWS MO CTe-
NeHM 3HaYMMOCTU GAKTOPOB, KOTOPbIMW PYKOBOACTBYIOTCS PECMOHAEHTbI NPW COBEPLUEHUN NOKYNKK. Hanbonee
BECOMbIMU GaKTOpaMu CTaAU 3PrOHOMUUYHOCTb MaTePUaN0B U CTUAbHBIN AM3alH. [ToAyYeHHan maTpuua C Be-
COBbIMW KPUTEPUAMU MOXET ObITb MOAE3HA KaK AAS NMPOU3BOAUTEAEN CMIOPTUBHOM OAEXADI, TAK U AN MAPKETO-
AOTOB, 32aA€MCTBOBAHHbIX B CMNOPTUBHON MHAYCTPUM.

KaroueBble cnoBa: 6peHp, MapKeTnAeinc, UMGPoBM3aLUS, aAbTEPHATHBBI, KPUTEPUKU BbIOGOPA, CNOPTUBHASN
0AEXAQ, METOA aHaAM3a MePapPXMi, MHOTOKPUTEPHAAbHbIN BbIOOP

OCHOBHbIE MOAOXEHUSA:

4 NpoBeAEH aHaAU3 Bbibopa nokynatenem BpeHAa CnoPTUBHON OAEXAbI CPEAM MHOXECTBA PEAEBAHTHbIX
Ha OCHOBE MHOTOKPWUTEPUAABHOIO NOAXOAQ;

4 BbISIBAE€HbI M NPOPaHXMPOBaHbl Hanbonee BECOMble GaKTOPbI MPU NMOKYNKE CMOPTUBHON OAEXABI: 3Pro-
HOMMWYHOCTb MaTepPUaN0B, CTUAbHbIN AU3aIH, LiIEHa M NPOrPaMMbl AOSIABHOCTH, BOAbLLIAS AMHENKA aKCeccyapos,
CMOPTMBHOIO MHBEHTAPS!, TOUHAsA pa3MepHas CETKa, a TakKe HaAuuue oueHb BOAbLLMX M OYEHb MaAbIX pasme-
poB;

4 onpeAeneHbl BECOBbIE KO3DOULIMEHTbI MPEANOYTUTEABHOCTU KaXAOrO U3 YETbIPEX UCCAEAYEMbBIX BPEH-
AOB CMOPTUBHOM OAEXAbI, UTO AAET BO3MOXHOCTb 6peHAY ¢ HaMboAee 3HAUUMbIM KPUTEPHUEM 3aHSATb AMAEPCKUE
NMO3MUMKN Ha PbIHKE.

Ana umtnpoBaHmna: Ctpuxak A.HO., BorokobuHckuii M.HO. Bbibop 6peHaa CIOPTUBHOM OAEXAbI HA MapKeT-
MAence Ha OCHOBE MeToAa aHaAu3a nepapxuii // BecTHMK CamMapCKoro rocyAapCTBEHHOrO 3KOHOMMYECKOTO
yHuBepcuteta. 2025. Ne 4 (246). C. 64-74.
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Selecting a sportswear brand on a marketplace based on the process
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Abstract. The relevance of the research topic is due to the increasing role of e-commerce, in particular
marketplaces, in the formation of new consumer preferences related to the choice of goods and services
of many competing brands. The purpose of the article is to study the problems of choosing goods of a
certain group (sportswear) on the marketplace based on the method of hierarchy analysis. The theoretical
basis of the study was the works of domestic and foreign scientists in the field of digitalization of markets,
development of marketplaces, as well as motives of consumer behavior. When conducting the empirical
part of the study, the methods of sociological survey and hierarchy analysis were used. Well-known brands
of sportswear acted as alternatives in constructing the hierarchical structure. Based on the sociological
study, the criteria that respondents focus on when buying sportswear were determined: accurate size chart,
stylish design, ergonomics of materials, price and loyalty programs, availability of very large and very small
sizes, a large line of accessories, sports equipment. Using the hierarchy analysis method, the authors con-
structed pairwise comparison matrices of brands based on ranking the importance of factors that respond-
ents use when making a purchase. The most significant factors were ergonomic materials and stylish de-
sign. The resulting matrix with weight criteria can be useful for both sportswear manufacturers and market-
ers involved in the sports industry.

Keywords: brand, marketplace, digitalization, alternatives, selection criteria, sportswear, hierarchy anal-
ysis method, multi-criteria choice

Highlights:

¢ an analysis of the buyer's choice of a sportswear brand among many relevant ones was conducted
based on a multi-criteria approach;

+ the most significant factors when buying sportswear were identified and ranked: ergonomic materials,
stylish design, price and loyalty programs, a large range of accessories, sports equipment, an accurate size
chart, as well as the availability of very large and very small sizes;

+ the weighting coefficients of preference for each of the four sportswear brands studied were deter-
mined, which allows the brand with the most significant criterion to take a leading position in the market.

For citation: Strizhak A.Yu., Volokobinsky M.Yu. Selecting a sportswear brand on a marketplace based on
the process of hierarchy analysis // Vestnik of Samara State University of Economics. 2025. No. 4 (246).
Pp. 64-74. (In Russ.).

BeeaeHue

PbIHKM  3AEKTPOHHON KOMMEPLUUU AUHA-
MWYHO pa3BMBalOTCA BO BceM mupe. o cocros-
HUIO Ha KoHel, 2024 r. B MMpPe HaCUYUTbIBAAOCh
26,2 MAH CaMTOB 3AEKTPOHHOW KOMMeEpLMU, a
MWPOBbIE MPOAAXM B AaHHOW cdepe AOCTUIAM
6,33 TPAH AOAA. [1]. AMaepaMKn MUPOBOM INEK-
TPOHHON KOMMEPLUKU SBASIOTCA MAOLLAAKM Ama-
zon, eBay, AliExpress, Walmart, Rakuten. B Poc-
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cumn 96,4% OHAaNH-NPOoAAX MPUXOAUTCS Ha YeTbl-
pex KpynHenwmx Mmapketnaerca: Wildberries
(47%), Ozon (34,4%), «Anpekc.Mapke (8,1%) n
«Meramapkem (6,9%) [2].

Ha mapketnaeincax npeacTaBA€Hbl TOBapbl
pa3HoobpasHbix 6peHpoB. OAHUM BpPEHAbI B CUAY
rPamMoTHO NPOAYMAaHHOM U peaAM3oBaHHOM Map-
KETMHIOBOW CTpaTerMm MOAYUMAM LUMPOKYIO M3-
BECTHOCTb Ha PbIHKE, APYrMe ABAAIOTCA MEHEE
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NONyAAPHbIMU MAM BOOOLLIE OTHOCATCS K KaTero-
pun «no name». MNpouecc NPUHATUA PeLLEeHUI O
MOKyNnKe TOBapa SIBAIETCH CAOXHbIM W MHOrO-
rpaHHbIM, 0COBEHHO €CAU peUb UAET O HEODXOAU-
MOCTM BblbOpa ToBapa C y4eTOM COUYETAHUS BCEX
ero noTpedbUTEAbCKMX CBOWMCTB, YAOBAETBOPAIO-
LMX TpebOBaHUAM MOKyNaTeAsl, U «MPUBSI3KE» K
onpeaeneHHOMy BpeHay. B aToit ¢BA3KM BO3pac-
TaeT HeobxoAnMOCTb B 06paboTke BoAbLLUNX 06b-
€MOB AQHHbIX YaCTO C MCMNOAb30BAHWEM WUCKYC-
CTBEHHOro uHTeanekta [3; 4]. OpHaKo Ha npak-
TUKE PELLEHUA O MOKYMNKEe Yallle BCEro npuHMma-
OTCS AMBO MCXOAA M3 NPEABIAYLLETO OnbITa, AMOO
Ha OCHOBE KPWUTEPWMEB OLEHKU TOBapa WAK
6peHAa. KAOUEBBIM KPUTEPUEM MPUHATUA peLLe-
HUS O MOKYMKe B COOTBETCTBUM C 3aKOHOM PbIHOY-
HOro cnpoca SIBASIETCS LiEHA, NPW 3TOM MPaBUAO
He paboTaeT B cAydae ¢ ToBapamu BebaeHa, ko-
raa MOTMBOM MOKynaTens ABAAETCA AEMOHCTpa-
TUBHOE NnoTpebAeHue.

MoOMMMO LEHbI KaK pellarolero Kpurepus
BaXHY POAb B OHAAMH-MIOKYMKax UrpatoT yao6-
CTBO 1 OXMAaEMas SKOHOMUSA Bpemenu [5]. B co-
OTBETCTBUU C uUccrepoBaHMem HO. Tan ¢ coaBTo-
pamMu Takue KpUTEPUM, KaK MPOCTOTa MCMOAb30-
BaHWs, BocnpuatMe bpeHaa M LeHa ToBapa, SiB-
ASIOTCSI MPEAMKTOPAMM 3aNAaHUMPOBAHHOIO NoBe-
AEHUA nokynaTenen [6]. B xope uccaepoBaHMA
C. XaHAOMO M AP. BbISSCHUAOCH, UTO AOBEPUE MO-
KynaTeAen, a Takxe pakTopbl BOCNPUHUMAEMOTO
UMW PUCKa OCYLLIECTBAEHUS MOKYMOK BAMAKOT Ha
pelweHna o npuobpeteHnun ToBapoB [7; 8.
Kpome Toro, BocnpMHMMaemMas HapAeXHOCTb WUr-
paeT BaxXHy0 poAb B GOPMUPOBAHUN BnevaTae-
HUS KAMEHTA OT B3aWMOAENCTBUA C PO3HWUUHbIM
NPOAABLIOM U BAUSIET HA HAMEPEHWE COBEPLLUNUTD
NMOBTOPHYIO MOKYMKY y 3TOro npoaasua. AoBepue
K 6peHAYy OKa3blBaeT CyLLECTBEHHOE BAUSIHME Ha
KauecTBO 0OCAY)XUBAHWUSI KAMEHTOB, UTO OTpaxa-
€TCA Ha HM3KOM BOCMPUATUN PUCKA U SKOHOMMMU
Ha MHOOPMaLMOHHbIX 3aTpaTax [9].

NOANBHOCTb K BPEHAY TaKXe SIBASIETCS BaX-
HbIM MPEAUKTOPOM TMPUHATUA pPELUEHUS O Mo-
kynke [10; 11]. OT3bIBbl U PENUTUHTU GOPMUPYIOT
CYXXAEHUS noTpebuTenert 0 ToBapax M YCAyrax.
HamepeHne coBepLInTb MOKYNKY BO3pacTaeT no
Mepe YBEAMYEHUSA KayecTBa U KOAMYECTBA OT3bl-
BoB. COrnacHO MCCAEAOBaHWIO, NMPOBEAEHHOMY
BrightLocal, A0 98% nokynatenen uutaroT OT-
3blBbl 0 TOBape. 88% notpebutener ¢ 6oAbLLEN

BEPOSATHOCTLIO MPUOBPETYT TOBap Yy KOMMNaHWK,
KOTOpasi OTBEYAET Ha BCE OT3bIBbl (KakK MOAOXMK-
TEAbHblE, TaK W OTpuULATEAbHbIE). B3anmopen-
CTBME C MNOKynaTeansiMu MOCPEACTBOM OT3bIBOB
MOKa3bIBAET, YTO KOMMNaHUA 3abOoTUTCA O CBOMX
KAMEHTaXx, yUnTbiBasA X MHEHWE, YTO, B CBOLO OYe-
peAb, MOMOraeT YKPenuTb AOBEPUE KAMEHTOB U
penyTtauunto 6peHaa [12].

AHaAM3 KpuTepueB BblibOpa HauAyyllero
6peHAa CpeAr MHOXECTBA PEAEBAHTHBIX — BaX-
HbIM 3Tan NPUHATUA PELLEHUA O NOKYMNKe ToBapa.
MpyvHMMas pelleHne o npuobpeTeHnn ToBapa
onpeAeneHHoro bpeHaa, nokynateab GopmMupyet
CTPYKTYpY PpblHKA, 3aAaeT BEKTOP MoTpebuTenb-
CKOW NOSIABHOCTW, BAUSIET Ha UMUAXEBYIO COCTaB-
AsroLLyr0. Ceanepbl TakKe PYKOBOACTBYHOTCS Kpu-
TEPUSAMMU, KOTOPbIM OTAQIOT HanboAbLLEE MPEeANo-
yTeHMEe NOKynaTeAu, YTo NOMOraeT UM NPOu3Be-
CTV anrpemna ToBapa, yCOBEPLUEHCTBOBATL HEKO-
TOpble €ero noTpebUTEAbCKME XapaKTEPUCTUKM,
nopaboTatb Hap «sales promotion».

CoBpemeHHas 3apybexHas M OTeuyecTBeH-
Has HayyHasa AuTepatypa MpeACTaBAeHa LUMPO-
KUM CMEKTPOM UCCAEAOBAHUM GOPM, MOAEAEN U
MOTUBOB NOTPEOUTEABCKOIO NoBeAeHUA [13-18],
OAHaKO ollyllaeTcs pAeduumt pabot B 0baacTu
npobAeMaTnkK paHXupoBaHWs OPeHAOB TOBa-
POB MOKynaTeAsIMM Ha OCHOBE MHOrOKpUTEPU-
aAbHOro noaxoaa. B pamkax pAaHHOM CTaTbn Mbl
CAenaeM NOMbITKY paclUMpUTb HalM MPEAbIAY-
LLIMEe UCCAEAOBAHMS MOTMBOB NOTPEOUTEABCKOIO
NOBEAEHUA (AEMOHCTPATUBHOCTb, YTUAUTAPU3M,
reAOHW3M, yCTOMUMBOCTL) [19-23], Aenasn akLEeHT
Ha MOAXOAAX MokynaTens K Bblbopy bpeHaa To-
Bapa Ha MapKeTnAeunce.

Mertoabl

Mpu NPUHATUM PELLIEHUA O NOKYMNKe NoTpebu-
TeAb CTaAKMBaeTCs ¢ npobaemol Bbibopa Hanbo-
A€€ MOAXOASILLENO AAS HETO TOBapa € y4eToM aHa-
AM3a MHOXECTBa KpuTepueB. AASI ONPeAeneHus
CTEMEHU 3HAYMMOCTU KaXAOro KpUTEpUS TOBa-
POB OAHOIO M3 6PEHAOB B UCCAEAOBAHMU UCMOAL-
30BaH METOA aHaAM3a MWepapxuin (aAroputMm
T. Caatn). B kauectBe 06beKkTa UCCAEAOBAHUS
Obira BblbpaHa CnopTMBHAs OAEXAA M3BECTHbIX
3apybexHbix 6peHaoB (Nike, Adidas, Reebok,
Puma). Bbibop aBTOpPOB 0O6YCAOBAEH ABYMSI OC-
HOBHbIMWU OCOBEHHOCTAMU TOBapa: BO-NEPBbIX,
CMOPTUBHAA OAEXAA MO NOTPEOUTEABCKMM CBOM-
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CTBaM SABASIETCH YHWBEPCaAbHbIM TOBAapoOM (MUcC-
MOAb3YETCA KaK AASI 3aHSITUI CMOPTOM, Tak U B MO-
BCEAHEBHOW XXM3HW); BO-BTOPbLIX, CMOPTUBHASA
OAEXAA MOAb3YETCA CMPOCOM Kak CO CTOPOHbI
MYXXUMH, TaK 1 CO CTOPOHbI XEHLWMH. Mpn nonap-
HOM CpaBHEHWUU KPUTEPUEB Mbl UCMNOAL30BaAAU
pe3yAbTaTbl OMPOCOB, B KOTOPbIX MPUHAAU y4a-
ctne 103 xutena Cankr-lNetepbypra u AeHUH-
rpaapckor obaacty B Bo3pacTte oT 18 po 65 AerT,
nprvobpeTarole CMOPTUBHYHO OAEXAY YKalaH-
HbIX BpeHAOB Ha MapkeTnaerncax. OTbop pecrnoH-
AEHTOB  MPOWM3BOAMACA METOAOM  «CHEXHOTO
KOMa». YyaCTHMKaM onpoca npepraranoCcb CHa-
yana BblbpaTb Hanbonee 3HAUUMbIE AAA HUX DaK-
TOpbl (KPUTEPMM) NPU  MOKYNKE CNOPTUBHOWM
OAEXAbl, @ 3aTeM CpaBHUTb 3TU GaKTopbl MNo-
MapHO MO Ka4yeCTBEHHOW LKaAe, YTobbl onpeae-
AWTb AOMUHUPYIOLWME. B KauecTBe MHCTPYMEHTOB
NCCAeAOBaHUSA MCNOAB30BAAUCh aHKeTa, CO3AaH-
Haa ¢ nomMolbio Google Forms, MecceHAXepb!
WhatsApp n Telegram, coumManbHasa cetb BKOH-
Takre.

B TpexypoBHEBOM MEPAPXMUECKOM CTPYKTYPE
Ha BepLUMHE MePaPXUN onpeaeneHa LeAb (BbIBop
6peHAa CNOPTUBHOM OAEXAbI NMOKynatearem). Ha
BTOPOM YPOBHE PaCNOAOXKEHbI LWECTb GaKTopoB
(KpUTEPUEB), KOTOPbLIE OKa3biBalOT BAUSAHWE Ha
peanmnsaumto ueam. CornacHo npeaBapUTEAbBHOMY
Onpocy AAHHOW PenpPe3eHTaTMBHOM IPyMnbl, B Ka-
yecTBe OCHOBHbIX GaKTOPOB (KPUTEPUEB), HA KO-
TOPbIE OPUEHTUPYIOTCA PECMOHAEHTbI MpU Mo-
KyrnKe CMOPTUBHOM OAEXAbI, NMPEANOXKEHDBI CAEAY-
owpe: TouyHas pasmepHas ceTka (daktop 1),

CTUABHbIA AM3alH (dakTop 2), 3ProOHOMWYHOCTb
MaTtepunanoB (baktop 3), LeHa 1 nporpammbl AO-
ANbHOCTU (pakTop 4), HaAnuMe oveHb BOAbLLUX U
OYeHb MaAblx pa3mepos (dakTop 5), boAbLLasa AK-
HEMKa aKceccyapoB, CMOPTUBHOIO MHBEHTapS
(dakTop 6). Ha TpeTbeM ypoBHE B KaueCcTBe anb-
TEpHATUB aBTOPbl PACMOAOXMAU BpPEHAbl crop-
TMBHOM 0AeXAbl (puc. 1). AAA pelleHus aTude-
CKOW NpoBAeMbl peKAaMbl MAW aHTUPEKAAMDbI
6peHAa aBTOpPbI 3allMdpPOBaAAU UX B PAHAOMHOM
nopsiake (anbtepHaTnBbl 1-4).

ABTOPbI OCYLLECTBMAM NMONAPHOE CPaBHEHUE
KaXKAOro U3 GaKTopOoB MO UX CTENEHN BAUAHWUS Ha
Bbl6Op BpeHAa NoKynaTerem (AOCTUXEHME LIEA),
MCMOAB3Yst AEBATUOAAAbHYLO LKaAy. CreneHb
Ba)XHOCTU, paBHast EAMHULE, CBUAETEALCTBYET 00
MAEHTUYHOCTU GAKTOPOB C TOUKMU 3PEHUSA UX BAU-
AHMA Ha AOCTUXEHME LUeAn. CTeNeHU BaXHOCTH 3,
5, 7, 9 NnokasblBatOT, COOTBETCTBEHHO, YMEPEH-
HO€, CUAbHOE, OYEHb CUABHOE 1 aBCOAOTHOE Npe-
BOCXOACTBO OAHOIrO daktopa Hap ApyrMm. Takum
06pa3omM, MOXHO TOAKOBaTb AAHHblE 3HAUYEHWUS
CTENEHEN BaXHOCTU (B MOPSIAKE BO3pacTaHms)
KaK Aerkoe, AOCTATOYHO ybBeAUTEAbHOE, OYEHb
ybeantTenbHOe 1 abCOAOTHOE NPeAnoUTEHUE NPU
BblIbOpe OAHOIO M3 ABYX GaKTOPOB. YeTHble 3Ha-
YEHUA TaKXKe MOXHO MCMOAb30BaTb Kak npome-
XYTOUYHbIE NMOKA3aTeEAU COCEAHUX CMEXHbIX CTe-
NeHen BaXKHOCTW.

B ctaHpapTHOM AAST METOAA Mepapxui mart-
puue NonapHoOro cpaBHEHWS GaKTOpPOB INEMEH-
TaMU MaTpuLbl SBASKOTCA a5 (i - HOMEp CTPOKY,

j — HOMep cToABUa). INEMEHT MATPULbI — OTHO-

YpoBeHb 1 LLIEAb MICCAEAOBAHUA K

YpoBeHb 2

®aktop 1 dakTop 2

®akrtop 3

®akTop 4 ®axTop 5 dakTtop 6

YpoBeHb 3 | AAbTEPHATMBA 1

ANbTEPHATMBA 2

ANbTEPHATMBA 3 ANbTEPHATMBA 4

Puc. 1. Uepapxuueckas CTPyKTypa U3 TPEX YPOBHEN B COOTBETCTBUM C MOCTABAEHHOW LIEAbIO UCCAEAOBaHUSA
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LUEHWE KPUTEPUSA i K KDUTEPUIO j. INEMEHT ajj AB-
AsieTcst 06paTHOM BEAMYMHOM MO OTHOLLUEHWIO
K aj; = 1/a;; . Ha rnaBHOW AMaroHaAu matpuLbl
HaXOAATCH 3IAEMEHTbI, COOTBETCTBYIOLLME CpaB-
HeHWIO pakTopa ¢ camMum cobol, paBHble eAn-
HULE.

PesyAbTathl

B 1aba. 1 ueAble 3HAUEHUSI ABAAIOTCS YCPEA-
HEHHbIMMW OLEHKaMW NOMapPHOro cpaBHEHUS dak-
TOPOB (OKPYrA€HHbIE A0 BAMXKANLLNX LIEABIX 3HAYE-
HWI), NOAYYEHHBIX M3 PE3YALTATOB ONpoca. Tak, B
CpeAHEM, AN MOKynatener GpakTtop «3ProHOMMY-
HOCTb MaTepuanoB» MO NMPUOPUTETY 3HAUYUTEABHO
NPEBOCXOAUT  GAKTOP  «TOUYHOCTb  Pa3MEPHOM
CETKM» (3HauUeHue 5), a dakTop «6oAbLIas AMHENKA
aKCecCcyapoB U CMOPTUBHOIO MHBEHTAPS» O4YEHb
CUABHO OTCTAET NO 3HAYMMOCTU OT GaKTopa «LeHa
W NPOrpaMmbl AOSIAbHOCTW» (3HaueHne 1/7).

ANeMEHTbI Kaxaoro ctonbua taba. 1 6biAv
NPOCYMMUWPOBAaHbI, 3aTEM KaXAbl 3AEMEHT U3

BCEX CTOAOLIOB ObIA Pa3AEAeH Ha BbIYMCAEHHYHD
CYMMY (HOPMUPOBaAH).

B matpuue 3 HOpMUPOBaHHbIX 3HAYEHWI B
KaXAOM CTPOKE HAaLLAM CPEAHEE 3HaueHne dak-
Topa (N0 GOpPMyAe CpPeAHEN apUPMETUUECKOM
npocTtoi). NMoAyurAnM BeCOBOI CTONBEL, AN daKTO-
POB BTOPOro YPOBHS, pacCUMTaHHbIN B abBCOALOT-
HbIX 3HAUEHUAX N NPEACTABAEHHbIM B MPOLIEHTaX
(Taba. 2 1 puc. 2).

Mcxoan M3 pAaHHBIX MaTpuubl, Hanbonee Be-
COMbIM $aKTOPOM SFBAAETCA «3PrOHOMWYHOCTb
Martepuanos» (29,87%), Ha BTOpOM MecTe — dak-
TOP «CTUAbHbIV An3anH» (21,41%), bakTop «UueHa
M NporpamMmbl AOSIAbHOCTU» (16,45%) 3aHsAA Tpe-
Tbe MecTo. MeHee 3HauYMMbIMKU pakTopamMu OKa-
3aA1Cb: «BoAbLLAA AMHEWKA akceccyapoB, Crop-
TUBHOIO UHBEHTaps» (14,93%), «TouHasa pasmep-
Haa ceTkar» (10,02%) U «<HaAMuMe oveHb BOAbLLINX
M OYEHb MaAbIX pa3amepoBs» (7,33%).

B tabAa. 3-8, Ha3biBaeMbIX MaTpULEAMUK Nap-
HbIX CPaBHEHWW anbTepHaATUB (TPETUI YPOBEHD)

Tabavua 1
MaTtpuua nonapHoro cpaBHeHUA GpaKTopoB Npu Beibope TpeHAa
Haaunuune bonbLuas
TouHasn CTUABHBI JproHomuu- | LieHa 1 npo-| o4yeHb BOAb- | AMHENKa aK-
dakTtop pa3mepHas uzaiy | HOCTD MaTe- | PaMMbI AO- | LUMX M O4€Hb | Ceccyapos,
ceTka A puanoB ANBHOCTH MaAbIX pa3- | CMOPTUBHOIO
MepoB MHBEHTapA
TouHas pasmepHas 1/4 1/5 4 3 1/2
ceTka
CTUAbHbBIN AU3aNH 4 1 1/3 3 4
JpProHOMUYHOCTb MaTe- 3 1 6 4 1/3
puanoB
LleHa 1 nporpamMmbl AO- 1/4 1/5 1/6 1 ] 7
ANbHOCTH
Haanumne oueHb 60Ab-
LUKX U OYEHb MaAbIX 1/3 1/3 1/4 1/8 1 4
pa3mepoB
BoAbluasa AMHelKa ak-
ceccyapos, CNopTUB- 2 1/4 3 1/7 1/4 1
HOro MHBEHTapPSA
Tabanua 2
MaTtpuua 0OTHOCUTEAbHOM BaXXHOCTU GpaKTOPOB BTOPOro YPOBHS
HasBaHue pakropoB Bec dakrtopa Bec daktopa, %
TouHas pa3mMepHasn CeTka 0,1002 10,02
CTUAbHbIN AM3aNH 0,2141 21,41
OProHOMUYHOCTb MaTeEpPHUaNOB 0,2987 29,87
LleHa 1 nporpaMmbl AOSAbBHOCTH 0,1645 16,45
HaAnume oueHb BOAbLLMX U OYEHb MaAbIX pa3MepoB 0,733 7,33
Boabllas AMHENKa akceccyapoB, CMOPTUBHOIO MHBEHTAPS 0,1493 14,93
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Puc. 2. Anarpamma OTHOCUTEAbHOM 3HAUYMMOCTH GpaKTOPOB BTOPOro YPOBHSA, %

No KaXAOMY M3 GaKTOpoB BTOPOro YpOBHS, Mo-
CA€AHUI CTOADELL AEMOHCTPUPYET MPUOPUTET aAb-
TEPHATMBDbI.

BpeHa 4 aBASETCS AOMUHUPYIOLWMM MO dak-
TOpY «TOYHaAsA pa3MepHas ceTka», 3HAaUUTEAbHO
onepexas octTanbHble 6peHAbl (Taba. 3).

Mo3numn 6peHAOB MO CAeaytoLLEMY daKTopy
OYeHb U3MEHWUAMCH, N 3HAUUTEABHBIN NPUOPUTET
BTOpPOro H6peHpa Mo AOCTATOYHO CUAbHOMY dak-
TOPY <«CTUAbHbIA AM3aMH» MO3BOASET NMPEANOAO-
XWTb, UTO 3TOT OpPEeHA MOXET ObiTb B AMAEPAX
(Tabn. 4).

Aanee 13 matpuupbl (Taba. 5) BUAHO, UTO Tpe-
TMI BpeHA No daKTopy BTOPOro YPOBHSA, UMEID-
LemMy cambli BOAbLLOM BEC, HAXOAWUTCS Ha nep-
BOM MeCTe, 1 3T0 yXe ¢ BOAbLLION BEPOSTHOCTbIO
rapaHTMpyeT eMy NepBOe MECTO CPeAM OCTaAb-
HbIX aAbTEpPHATMB, €CAW MO CaMOMY CUAbHOMY
$aKTopy OH HE OKaXeTCs Ha MOCAEAHEM MeECTe.

Btopoit 1 TpeTtuit 6peHAbl, cornacHo Taba. 6,
no NPUOPUTETY OTCTAKOT OT NEPBOro 6peHAa.

HaunboAbLLMA NpUOPUTET BTOPOro BpeHaa no
He OYyeHb 3HAYMMOMY GaKTOpy TEM He MeHee
YKPENASIET €r0 PEUTUHT (TabA. 7).

TpeTnit 6peHa, YyCTyNnB MO NPUOPUTETY YET-
BEPTOMY, 3HAUYMTEABHO MPEBOCXOAWUT BTOPOMH,
«KOHKYPUPYIOLLMIA» C HAM (TabA. 8).

MpoBeas NpeaABapUTEAbHbIN aHAAMTUUYECKUI
MPOrHO3, Mbl MOXEM NPEAMNOAOXMWTb, UTO NEPBOE
M BTOPOE MECTa CKOpee BCEr0 Pa3AENsT MEXAY
coboit BTOPOW U TPETUI BPEHADI.
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MocaepHUM cTonbeL, KaxAoM M3 TabAUL, cpaB-
HeHUs 6peHAOB Mo dpakKTopam NO3BOAUA CHOPMU-
poBaTb MaTpULy AOKAAbHbIX MPUOPUTETOB MO
KaXXAOMY KPUTEPUIO U3 LIECTU CTOADBLOB (LLUecTb
$aKTOPOB) M UYEThIPEX CTPOK (UeTbipe BpeHAd).

[Mpoueaypa HWepapxMyeckoro CHUHTE3a CO-
CTOWT B YMHOXEHWW AAHHON MaTpULbl Ha cToAbeL,
13 BecoB ¢akTopoB. B kauecTBe pesyabTata no-
AYY€EHbI BECA aAbTEPHATMB C TOUKU 3PEHUS AOCTU-
XEHUS LEAN:

0,231972; 0,133938; 0,113239; 0,476037;

0,125376; 0,528468; 0,236001; 0,081361;
0,052281; 0,275700; 0,595671; 0,154102;
0,590371; 0,061894; 0,055089; 0,288499;
0,1002
0,101269; 0,164528 /0,2141\‘ 0,196039
0,577526; 0,064463 || 0,2987 | _ [ 0,261542
0.060950; 0292390 || 01645 | = | 0.315664
0,260254; 0,478619 \0,0733 / 0,226854
0,1493

B pesyAbTate nmeem Beca aAbTEPHATUB (Ye-
Tbipe 6peHaa), paBHble 19,60%, 26,15%, 31,57%
n 22,68% cooTBeTCTBEHHO. TaknuMm 06pa3om, Tpe-
TUI BpeHA NPEANOUTUTEAEH AAA BbiBOpa Mokyna-
TEAEM, TaK Kak ero BeCcOBOW KO3IOOUUMEHT ca-
Mbl1 BOAbLLION.

06¢cyxaeHue
NHTepnpeTMpysi NOyYeHHble pe3yAbTaThbl, Mbl
MOXEM OTMETUTb, YTO MO UTOramM NapHbIX CPaBHe-
HWUI GaKTOPOB, KOTOPbIE NOKyNaTeAb YUUTbIBAET
npv BbIGOpPE CMOPTUBHOM OAEXAbI, ObiAa oLe-
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Tabavua 3
Matpurua cpaBHeHHUs 6peHAOB MO daKTopy «ToYHas pa3aMepHas ceTkar
TouHas pa3mepHas Mpuoputet
ceTka Bpena 1 Bpewa 2 Bpeka 3 Bpewa 4 anbTEPHATMBDI
BpeHa 1 1 3 5 1/4 0,2320
bpeHa 2 1/3 1 4 1/6 0,1254
BpeHa 3 1/5 1/4 1 1/7 0,0523
BpeHa 4 4 6 7 1 0,5903
Tabanua 4
Matpuua cpaBHEHWA 6PEHAOB MO GAKTOPY «CTUAbHbIA AU3aWH»
CTUABHbBIN Mpuoputet
AM3aiiH Bpena 1 Bpeka 2 Bpena 3 Bpera 4 anbTePHATMBbI
bpeHa 1 1 1/4 1/3 3 0,1339
BpeHa 2 4 1 3 6 0,5285
BpeHa 3 3 1/3 1 5 0,2757
BpeHa 4 1/3 1/6 1/5 1 0,0619
Tabamua 5
Matpuua cpaBHeHUA BPEHAOB MO KPUTEPUIO «3PFrOHOMUYHOCTb MaTeEPUaNOB»
JpProHOMUYHOCTb Mpuoputet
MaTepuanoB Bpeta 1 bpeta 2 bpeHa 3 Bpeta 4 anbTEPHATMBbI
bpeHa 1 1 1/3 1/6 3 0,1132
BpeHa 2 3 1 1/4 5 0,2360
BpeHa 3 6 4 1 7 0,5957
BpeHa 4 1/3 1/5 1/7 1 0,0551
Tabamua 6
Matpuua cpaBHEHWA 6PEHAOB MO GAKTOPY «LieHa M NPorpamMmMa AOSIAbHOCTH»
LleHa n nporpamMmmbl Mpuoputet
NOSIABHOCTH Bpeta 1 Bpeta 2 Bpeta 3 bpera 4 anbTEPHATMBDI
bpena 1 1 5 3 2 0,4760
BpeHa 2 1/5 1 1/2 1/4 0,0814
BpeHa 3 1/3 2 1 1/2 0,1541
bpeHa 4 1/2 4 2 1 0,2885
Tabanua 7

MaTpuua cpaBHeHUst 6peHAOB NO GpaKTopy «HaAMUKe oueHb GOAbLUMX U OUYEeHb MaAbIX pasmepoB»

Haanune oueHb 60Ab- MpvopuTer
LWKUX M OYEHb MaAbIX bpeHa 1 bpeHp 2 BpeHa 3 BpeHp 4 anbTEpHATMBSI
pa3mepoB
bpeHa 1 1 1/6 2 1/3 0,1013
BpeHa 2 6 1 7 3 0,5775
BpeHa 3 1/2 1/7 1 1/5 0,0610
BpeHa 4 3 1/3 5 1 0,2602
Tabanua 8

MaTpuua cpaBHeHUs 6peHAOB No dpakTopy «BoAblLas AMHEKa aKceccyapoB, CIOPTUBHOMO WHBEHTapSA»

BoAbLias AvHeliKa Mpuoputet
aKceccyapos, crop- BpeHa 1 BpeHa 2 BpeHa 3 BpeHa 4 aAbTepHaTUBbI
TUBHOIO MHBEHTAPS

Bpera 1 1 3 1/2 1/3 0,1645
bpeHa 2 1/3 1 1/5 1/6 0,0645
bpeHa 3 2 5 1 1/2 0,2924
bpeHa 4 3 6 2 1 0,4786
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HeHa cTeneHb UX OTHOCMTEABHOM 3HAYMMOCTH, U
pe3yAbTaTbl, MOAYYEHHbIE HA AAHHOM 3Tane MUc-
CAeAOBaHUSA, yxe camu no cebe moryt 6bITh Mno-
AE3Hbl KaK AAS MPOU3BOAUTENEW CNOPTUBHOM
OAEXAbI, TAK U AAST MAPKETOAOTOB, KOTOPbIE CBSI-
3aHbl CO CMOPTUBHOM UHAYCTPUEN.

Kak nokasano uccaepoBaHue, Hanbonee Be-
COMbIM GpaKTOPOM CTan paKTop «3ProHOMUYHOCTb
MaTepuanoB», BEC KOTOPOro coctaBua 29,87%,
Ha BTOPOM MeCTe OKasancsi GaKTop «CTUAbHbIN
AM3aiH» ¢ Becom 21,41%, a dakTop «LeHa 1 npo-
rpamMmbl AOSIABHOCTW» CTaA AWLLb TPETbUM, MOAY-
UMB BECOBOMN KOIQDULMEHT 16,45%.

CnepyeT OTMETUTb, 4YTO opAexpa OpeHAoB
Nike, Adidas, Reebok, Puma oTHOCUTCS K KaTero-
pun ToBapoB BebaeHa, NO3TOMY LiEHA He SIBASI-
eTca onpeaerstiolmMM GakTopoM NpU OCYLLLECTB-
AEHUW NOKYMKMU.

OcTanbHble TpW dakTopa, He BoOlleAllne B
nepeyYeHb OCHOBHbIX MOKYNaTeAbCKMUX MPUOpUTE-
TOB, TAKX€ UrpatoT ONPEAEAEHHYIO POAb AASI MO-
Kynateanein. Te nokynateAun, AN KOTOPbIX MeHee
NPUOPUTETHbIE GAKTOPbl 3HAYMMbI, MOTYT BblOU-
paTtb BPEeHAbI, AMAUPYIOLLIME UMEHHO MO AQHHOMY
KpUTEPUIO.

OAHaKO AAA CPEAHECTATUCTUYECKOTO NOKyna-
TEAR MPUOPUTETHbIE UTOTOBbIE NOKa3aTeAU TPETb-
ero 6peHAa, NOAYUYEHHbIE B PE3YALTATE UEPaPXU-

YEeCcKOro CMHTe3a, MOryT NMOBAWUSITb Ha €ro noTpe-
OUTEABCKMIA BbIBOP.

3akaloueHue

MNoBeaeHWe NoTpebuUTeAel Ha PbIHKAX IAEK-
TPOHHOW KOMMEPLIMU UMEET ONnpeAeNeHHble OT-
AMUMS OT WX MOBEAEHMA Ha OdAANH-PbIHKaAX.
PbIHKWM 3AEKTPOHHOM KOMMEPLMWU, HA KOTOPbIX
NPeACTaBAEHblI TOBapbl U YCAYTM LLIMPOKOrO ac-
COPTUMEHTA U  MHOXECTBO KOHKYPUPYHOLLIMX
6peHAOB, AETEPMUHUPYIOT GOPMUpPOBaAHUE NaT-
TEPHOB, CBA3AHHbIX C TWATEAbHbIM WM3YYEHWUEM
OT3bIBOB 0 TOBApax W ycAyrax, pEMTMHIOB NPOAAB-
LlOB, ONTUMaAbHOW LEHOBOM MOAUTUKMK, @ TakxXe
CpaBHMBAHUA aHAAOrOB UCKOMOM NMPOAYKLUMKU Ha
OCHOBE 3HaUYUMbIX AAA MOKYNaTEAS] KPUTEPHEB.

MeToa aHaAu3a MepapXUi NO3BOASET CTPYK-
TYpUpOBaTh KpUTEPUKU BbiBOpa NoTpedbuteas, uto
AAET BO3MOXHOCTb MPUHATb 3G DEKTUBHOE pellie-
HUE MPU OCYLLECTBAEHUU MOKYMKU W TMOAYUUTb
MaKCMMaAbHOE YAOBAETBOPEHME OT noTpebu-
TEAbCKMX CBOMCTB TOBapa. PaHxupoBaHue 6peH-
AOB U KpuTEPUEB BblOOPA TOBAPOB HA OCHOBE MO-
NapHOro cpaBHEHWUSI MOXET NPUMEHATLCA B Map-
KEeTMHre npu paspadoTke cTpaTernin NpoABUXe-
HWA TOBAPOB, @ TakKXe WCMOAb30BATbCH CEAAE-
pamMu, peansytoMM1 ToBapbl NyTeM UX pasme-
LLIEHNA Ha MapKeTNAenCcax.
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